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W e l c o m e !   I  m o v e d  t o  F l o r i d a  i n  A u g u s t  o f
2 0 1 9  a f t e r  s p e n d i n g  2 7  y e a r s  l i v i n g  i n  T h e
L e h i g h  V a l l e y ,  P e n n s y l v a n i a .   I  g r e w  u p  i n
O r a n g e  C o u n t y ,  N e w  Y o r k ,  a n d  h a v e  l i v e d
i n  A l a b a m a  a n d  H a w a i i !   T h e  V i l l a g e s ,
F l o r i d a  i s  n o w  h o m e ,  a n d  l o v e  t h e  a c t i v e
l i f e s t y l e  a n d  w e a t h e r .   L e t  m e  h e l p  y o u
f i n d  t h e  p e r f e c t  h o m e  h e r e  i n  F l o r i d a .

robyn@robyncavallaro.com robyncavallaro.com

Hello!
I'm Robyn Cavallaro

@robyncavallaro



To help youWE'RE HERE

robyn@robyncavallaro.com www.robyncavallaro.com352-901-0838

I  h a v e  l i v e d  i n  T h e  V i l l a g e s ,  F L  s i n c e  2 0 1 9
a n d  l o v e  t h e  a c t i v e  l i f e s t y l e ,  f r i e n d s  I  h a v e
m a d e ,  a n d  n o w  c l o s e  t o  m y  f a m i l y .   I  a m  h e r e
t o  h e l p  i f  y o u  a r e  r e a d y  t o  p u r c h a s e  o r  a  f e w
y e a r s  a w a y ,  l e t  m e  b e  y o u r  V i l l a g e s  r e s o u r c e .

ROBYN CAVALLARO
REALTOR®/ BUYERS AGENT/VILLAGES EXPERT

O n c e  w e  a r e  u n d e r  a g r e e m e n t ,  C r i s t i n e  w i l l
g u i d e  y o u  t h r o u g h  t h e  p r o c e s s  t o  k e e p
t h i n g s  m o v i n g  s m o o t h l y  f r o m  c o n t r a c t  t o
c l o s i n g .

CRISTINE CARRASQUILLO
TRANSACTION COORDINATOR/ 

LICENSED REAL ESTATE PROFESSIONAL

Y o u  m a y  r e c e i v e  a  p h o n e  c a l l  o r  e m a i l  f r o m
m y  a s s i s t a n t  r e a c h i n g  o u t  w i t h  q u e s t i o n s
a n d  h e l p f u l  i n f o r m a t i o n .   S h e  k e e p  m e        
u p - t o - d a t e  w i t h  y o u r  q u e s t i o n s  a n d
c o n c e r n s .  

KOELLE CAMPO
ASSISTANT
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SEARCH

B e g i n  y o u r  s e a r c h !

L o o k  o n l i n e  a t  

r o b y n c a v a l l a r o . c o m
Y o u  c a n  s e a r c h  b y

s p e c i f i c  a r e a  t o o !

HomeBuyer's ROADMAP

N o t e :  T h i s  i s  o n l y  a  h i g h - l e v e l  o v e r v i e w  o f  a  b u y - s i d e  p r o c e s s .  F o r  m o r e

d e t a i l e d  s t e p s ,  p l e a s e  r e f e r  t o  y o u r  R E A L T O R ® .
R E A L T O R ® robyn@robyncavallaro.com

352-901-0838

421

F IND  AGENT F INANCIALS
G e t  y o u r  f i n a n c e s  i n

o r d e r ,  g e t  p r e - a p p r o v e d
f o r  a  m o r t g a g e  o r  s e c u r e

P r o o f  o f  F u n d s  i f  p a y i n g

w i t h  C A S H

OFFER

M a t c h  w i t h  a n  a g e n t

t h a t  y o u  f e e l

c o m f o r t a b l e  w i t h .

M a k e  y o u r  o f f e r  f o r  t h e

h o m e  a n d  p r e p a r e  t o

n e g o t i a t e  

G e t  a  c o p y  o f  m y  

N e x t  S t e p s  c h e c k l i s t
a t  r o b y n c a v a l l a r o . c o m

APPRA ISAL
A r r a n g e  f o r  a  p r o f e s s i o n a l

a p p r a i s e r  t o  v i s i t  t h e

h o m e  a n d  d e t e r m i n e  a

v a l u e .   

Y o u r  l e n d e r  w i l l  m a k e
t h e s e  a r r a n g e m e n t s

SCHEDULE  MOVE

S c h e d u l e  y o u r

m o v e  d a t e  a n d

a r r a n g e  f o r

m o v e r s

CLOS ING

G e t  y o u r  k e y s  a n d

c e l e b r a t e  y o u r  n e w

h o m e !

B u y  a  h o m e  f r o m  m e

a n d  I ' l l  m a k e  y o u  P i z z a

78
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INSPECT ION

A r r a n g e  f o r  a

p r o f e s s i o n a l  h o m e

i n s p e c t o r  w i t h i n  t h e

c o n t r a c t  t i m e f r a m e .

I  h a v e  a  l i s t  o f  v e n d o r s  

5



Real Estate TERMS

OFFER CONTINGENCY

An offer is a preliminary
agreement to purchase a
home and is set between a
buyer and a seller.  

A contingency related to a
property is when the
preliminary offer is
accepted, pending certain
conditions set out by the
buyer or seller.  For
example, Home Sale or
Financing contingencies

CLOSING COST

The closing cost is the
amount paid in addition to
the sale price. This can
include taxes, insurance,
appraisal,  survey, and lender
expenses.

GOOD FAITH MONEY

Good faith money is the
balance of funds set aside
into an escrow account to
show the buyer is serious
about the purchase.  This
can be sent with the offer or
once the offer has been
accepted

HOME INSPECTION

A home inspection is an
official review of the real
estate asset's condition. This
will  help determine if any
work needs to be done to
the property to bring it to
regular working order. 

TITLE SEARCH

APPRAISAL DISCLOSURES CLOSING

PRE-APPROVAL

A title search will  confirm
that the property that is
being sold belongs to the
seller.  In Florida, Title
Insurance is paid for by the
seller.

An appraisal is the value
that is assigned to the real
estate asset based on an
assessment of the asset,
neighborhood, market
condition, and more. 

The disclosures related to
a property will  include
everything that the sellers
know about the property,
including any areas that
need repairs. 

The closing part of the real
estate sale is when the
money and keys are
exchanged. 

A pre-approval is the first
step to obtaining a mortgage
to purchase your home. The
banker will  analyze your
income, debt, and
creditworthiness. You will
need one to be ready to
make an offer for a house. 

PROOF OF FUNDS

When making a home
purchase with CASH ,  we
must provide evidence that
there is enough money to
cover the transaction.  A
statement with the bank and
your name will  be able to
offer the necessary
information.



Real Estate TERMS

CDD AMENITY FEE

The CDD annual assessment
is also paid with your taxes.  
This fee is paid to maintain
the common areas in your
district.   The assessment will
vary by location.

When living in The Villages,
FL, you pay a monthly fee
for using our golf courses,
pickleball courts, pools,
clubs, recreation centers,
etc.

SUMTER COUNTY

This county encompasses
the most significant part of
The Villages, FL, and has the
lowest tax basis North of 44.  
For the area South of 44,
there is a slightly higher tax
rate, but stil l  one of the
least expensive areas. 

MARION COUNTY

The Northwesternmost
section of the community.
And the 3rd highest tax
basis. You will  f ind great
buys with Low or No Bonds.

LAKE COUNTY

The most expensive property
tax rate in the community.  
Lady Lake, Fruitland Park,
and Leesburg have
additional city tax, which
increases the tax rate.

BOND

MLS REALTOR® VLS SALES
ASSOCIATE

BUYERS AGENT

PROOF OF FUNDS

The cost to develop the area
where your home is located.
This pays for a mail station,
pool,  golf course, rec center,
etc. The bond stays with the
home when selling. You do
not need to pay the bond
balance like a home
mortgage. The bond is paid
with your annual tax bill .

If  you are searching for a
pre-owned home, you need
to work with a  REALTOR
with access to the MLS.  

Sales associate that works
for the developer.  They are
your go-to for New
Construction.  They also
have an inventory of pre-
owned homes.  You need
both  MLS and VLS to view
ALL pre-owned inventory .

We provide expert location
and negotiation skills when
you are ready to acquire a
property. Florida buyer's
agents are paid out of the
home's sales price at closing.

When making a home
purchase with CASH ,  we
need to provide evidence
that there is enough money
to cover the transaction.  A
statement with the bank and
your name will  suffice.



Table of
CONTENTS

FIND A GREAT AGENT

FINANCIALS

TOUR HOMES

MAKE AN OFFER AND NEGOTIATE

INSPECTION

APPRAISAL AND LOAN APPROVAL

CLOSING

SCHEDULE YOUR MOVE

01

02

03

04

05

06

07

08



Preparing 
toBuy
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A  R E A L T O R ®  i s  a  t r e m e n d o u s  a s s e t  t o  y o u  a s  y o u  g o
t h r o u g h  t h e  h o m e - b u y i n g  p r o c e s s .  T h i s  i s  o n e  o f  t h e
m o s t  s i g n i f i c a n t  d e c i s i o n s  o f  y o u r  l i f e ,  a n d  y o u  n e e d  a
s k i l l e d  p r o f e s s i o n a l  t o  g u i d e  y o u  t h r o u g h  t h e  p r o c e s s .  

Y o u r  R E A L T O R ®  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t  i n t e r e s t s
i n  m i n d  a n d  c a n  h e l p  g u i d e  y o u  t h r o u g h  a l l  t h e  s t a g e s
o f  h o m e  b u y i n g .  Y o u ' l l  n e e d  a n  e x p e r t  w i t h  m u c h
k n o w l e d g e  o f  T h e  V i l l a g e s .   I  a m  h e r e  t o  h e l p !

FINDINGa Great agent

robyn@robyncavallaro.com www.robyncavallaro.com352-901-0838
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FINDINGa Great agent

PERSONABLE

HONESTY

COMMUNITY EXPERT

Self-motivation and hustle can distinguish between
a lackluster agent and a superstar.  How does your
prospective agent go above and beyond to get the
job done?

An agent needs patience to educate you about the
market and the real estate buying process. They
should be able to listen to you carefully and be
responsive to your questions and concerns. This
behavior shows they understand and care about
your situation, and it signals they’ll  l ikely walk you
through important contract details as the process
unfolds. 

Candor and frankness are signs of an honest
realtor. Please be careful when an agent tells you
what you want to hear.  
It would be best to look for an agent who will  point
out a home's negative and positive attributes. 

The Villages is a unique community.  Finding a
REALTOR® that understands the nuances is
essential.   I  am your EXPERT when it comes to
buying and selling in The Villages, FL

The Villages, FL
HUSTLE



Financials

W h e n  s e a r c h i n g  i n  T h e  V i l l a g e s ,  m a n y
b u y e r s  s e t  a  b u d g e t  b e f o r e  t h e y  b e g i n
t h e i r  j o u r n e y .   O n c e  t h e y  a r r i v e  a n d
t a k e  a  l o o k  a r o u n d ,  t h a t  b u d g e t  o f t e n
i n c r e a s e s .  B e  s u r e  t o  k e e p  y o u r  o r i g i n a l
g o a l s  f o r  r e t i r e m e n t  i n  m i n d  w h e n
r e a d y  t o  p u r c h a s e .    D o n ’ t  o v e r s p e n d !   
R e m e m b e r  t h a t  y o u  a r e  h e r e  t o  h a v e
f u n ,  a n d  e n j o y  a n  a c t i v e  l i f e s t y l e .

DETERMINE YOUR BUDGET

N o w  t h a t  y o u  h a v e  f o u n d  t h e  p e r f e c t
h o m e  a n d  w i s h  t o  m a k e  a n  o f f e r ,  w e
m u s t  d o c u m e n t  h o w  y o u  p l a n  t o  f i n a n c e
t h e  p u r c h a s e .   
I f  p u r c h a s i n g  w i t h  C A S H ,  y o u  w i l l  n e e d  a
s t a t e m e n t  w i t h  t h e  f i n a n c i a l  i n s t i t u t i o n ' s
n a m e  a l o n g  w i t h  y o u r  n a m e  a n d
s u f f i c i e n t  f u n d s  i n  t h e  a c c o u n t  t o  m a k e
t h e  p u r c h a s e .
I f  f i n a n c i n g ,  i t  m u s t  i n c l u d e  a  P r e -
A p p r o v a l  l e t t e r  f r o m  t h e  l e n d e r .  

Documents needed to make an offer

02



Finda  Home



TOUR 03Homes

O n c e  y o u  f i n d  a  h o u s e
y o u  l o v e ,  y o u  c a n
m a k e  a n  o f f i c i a l  o f f e r
t o  t h e  s e l l e r .  

B e  s u r e  t o  m a k e  a  l i s t  o f
y o u r  m u s t  h a v e s ,  w a n t s ,
a n d  d o n ' t  c a r e s .  A s  y o u
g o  t h r o u g h  t h e  v i e w i n g s ,
m a k e  s u r e  y o u  c h e c k  o f f
a l l  y o u r  m u s t  h a v e s .  Y o u  c a n  t a k e  p h o t o s  a s  y o u  g o  t h r o u g h  t h e

h o u s e s  t o  r e m e m b e r  t h e  l a y o u t  a n d  t h e  f e e l  o f
e a c h  p l a c e  y o u  v i s i t .  

P a y  a t t e n t i o n  t o  f i x e d  p r o p e r t y  f e a t u r e s ,  s u c h  a s
t h e  n e i g h b o r h o o d ,  t h e  l o t  s i z e ,  a n d  t h e  h o m e ' s
o r i e n t a t i o n .  D o n ' t  p a y  t o o  m u c h  a t t e n t i o n  t o  t h e
c o l o r s  o f  t h e  w a l l s  o r  t h e  f u r n i t u r e .  

C h e c k  o u t  t h e  s m a l l  d e t a i l s ,  l i k e  t h e  l i g h t
s w i t c h e s ,  w a t e r  f e a t u r e s ,  a n d  a p p l i a n c e s ,  t o
e n s u r e  e v e r y t h i n g  w o r k s .  

K E E P  Y O U R  O P T I O N S  O P E N

HOME SEARCHING TIPS



MAKE 04

B e  p r e p a r e d  t o  r e c e i v e  a  c o u n t e r - o f f e r ,  a n d  d o n ' t  b e  a f r a i d  t o
b a r g a i n  f o r  y o u r  p u r c h a s e .  B e  s u r e  t o  k n o w  w h a t  y o u  a r e
b u y i n g  a n d  e n s u r e  t h a t  y o u  f e e l  t h e  p r i c e  i s  f a i r  a t  t h e  e n d  o f
t h e  d a y .  

O n c e  y o u  f i n d  a  h o u s e
y o u  l o v e ,  y o u  c a n  m a k e
a n  o f f i c i a l  o f f e r  t o  t h e
s e l l e r .  

D o n ' t  b e  a f r a i d  t o
m a k e  a n  o f f e r  b e l o w
t h e  l i s t e d  p r i c e .  S e l l e r s
o f t e n  p r i c e  h i g h e r  t h a n
t h e y  w o u l d  b e  w i l l i n g
t o  s e l l  f o r .  

NEGOTIATEan Offer

an Offer



 Y o u  s h o u l d  k n o w  a s  m u c h  a b o u t  y o u r
h o m e  a s  p o s s i b l e .  A  p r o p e r t y  i n s p e c t i o n ,
4  p o i n t  w i t h  W i n d  M i t i g a t i o n ,  a n d  W D O
s h o u l d  b e  t h e  m i n i m u m  a c c e p t a b l e  f o r
y o u r  p u r c h a s e .

I f  a n y t h i n g  s e r i o u s  c o m e s  o u t  o f  t h e
i n s p e c t i o n ,  y o u  c a n  r e q u e s t  r e p a i r s ,
r e c e i v e  c o m p e n s a t i o n ,  o r  b a c k  o u t  o f
t h e  a g r e e m e n t  i f  t h e  c o n t r a c t  a l l o w s .

 Y o u r  i n s p e c t o r  w i l l  t a k e  p i c t u r e s  a n d
b e  d e s c r i p t i v e  i n  t h e i r  r e p o r t .  Y o u  c a n
a l s o  a s k  f o r  a  m e e t i n g  w i t h  t h e
i n s p e c t o r  t o  u n d e r s t a n d  t h e i r  f i n d i n g s
b e t t e r .  

I n s p e c t i o n - I t s  g o a l  i s  t o  e v a l u a t e  t h e
h o m e  f r o m  a  s a f e t y  s t a n d p o i n t  a n d  t o
e n s u r e  y o u ' r e  b u y i n g  a  h a z a r d - f r e e ,
u p - t o - c o d e  p r o p e r t y  t h a t ' s  a  g o o d
i n v e s t m e n t  o f  y o u r  d o l l a r s .

4  P o i n t  &  W i n d  M i t i g a t i o n -  T h i s
r e p o r t  i s  w h a t  t h e  i n s u r a n c e  c o m p a n y
w i l l  l o o k  f o r  t o  p r o v i d e  a  q u o t e .  

W D O - W o o d  d e s t r o y i n g  o r g a n i s m s .   
D e s t r u c t i v e  o r g a n i s m s  a n d  i n s e c t s
i n c l u d e  t e r m i t e s ,  w o o d - d e c a y i n g
f u n g i ,  w o o d - b o r i n g  b e e t l e s ,  c a r p e n t e r
b e e s ,  a n d  d r y  o r  w e t  r o t .

05Inspection



FINAL Steps



06
O t h e r  c h e c k s  s h o u l d  r u n
b e f o r e  f i n a l i z i n g  t h e
p u r c h a s e  o f  y o u r  n e w  h o m e :
1 .  A p p r a i s a l -  t o  d e t e r m i n e
t h e  p r o p e r t y  v a l u e
2 .  S u r v e y -  t o  d e t e r m i n e
p r o p e r t y  l i n e  b o u n d a r i e s

Y o u r  b a n k e r  w i l l  a l s o  w a n t  a
f o r m a l  h o m e  a p p r a i s a l
b e f o r e  i s s u i n g  y o u r  l o a n .  

B e  s u r e  t o  p u r c h a s e  h o m e
i n s u r a n c e  f o r  y o u r  n e w
p r o p e r t y !  

Y o u r  i n c o m e  
C r e d i t  c h e c k  
E m p l o y m e n t  s t a t u s  

T h e  l e n d e r  w i l l  r e v i e w  a n y  f i n a n c i a l - r e l a t e d  f o r m s
a n d  i n f o r m a t i o n  b e f o r e  g r a n t i n g  t h e  l o a n .  

T h e y  w i l l  r e v i e w  d e t a i l s  l i k e :  

APPRAISAL

andLoan
APPROVAL

robyn@robyncavallaro.com www.robyncavallaro.com352-901-0838



CLOSING
and  Moving



your move
SCHEDULE

M o v e r s  
W i l l  y o u  n e e d  t o  s t o r e  y o u r  b e l o n g i n g s  p r i o r  t o
c l o s i n g  o n  y o u r  n e w  h o m e
R e n o v a t o r s /  c o n t r a c t o r s
U t i l i t i e s  
C l e a n e r s  
M o v e  o u t  d e t a i l s  
C h a n g e  o f  a d d r e s s

S o m e  t h i n g s  y o u  w i l l  w a n t  t o  k e e p  i n  m i n d  c l o s e r
t o  y o u r  m o v e  d a t e :  

07D o  y o u  n e e d  t o  m o v e  a l l  o f  y o u r
b e l o n g i n g s ?   M a k e  y o u r  m o v e  l i g h t !



C l o s i n g  i s  t h e  f i n a l  s t e p  f o r  y o u  t o  b e c o m e  t h e  l e g a l  o w n e r  o f  y o u r  h o m e .  Y o u  w i l l  t a k e  a  f i n a l  w a l k - t h r o u g h
j u s t  b e f o r e  c l o s i n g  t o  e n s u r e  t h a t  n e g o t i a t e d  w o r k  h a s  b e e n  c o m p l e t e d  a n d  e v e r y t h i n g  i s  i n  w o r k i n g  o r d e r .  

T h e  c l o s i n g  p r o c e s s  i t s e l f  r e q u i r e s  a  l o t  o f  p a p e r w o r k  a n d  p a t i e n c e .  B e  p r e p a r e d  w i t h  y o u r  g o v e r n m e n t - i s s u e d
p h o t o  I D ,  a n d  a n y  o t h e r  d o c u m e n t s  r e q u i r e d  b y  t h e  t i t l e  c o m p a n y  o r  l o a n  o f f i c e r .  

M a n y  b u y e r s  i n  t h i s  c o m m u n i t y  a r e  c l o s i n g  r e m o t e l y .   Y o u  m a y  E S I G N  c l o s i n g  d o c u m e n t s  i f  p a y i n g  w i t h  C A S H .   
W h e n  f i n a n c i n g ,  a  m o b i l e  n o t a r y  m u s t  c o m p l e t e  t h e  t r a n s a c t i o n  w i t h  y o u .  A l l  f i n a l  f u n d s  d u e  m u s t  b e  w i r e
t r a n s f e r r e d  t o  t h e  t i t l e  c o m p a n y  r e g a r d l e s s  o f  w h e t h e r  y o u  c l o s e  r e m o t e l y  o r  i n  p e r s o n .

D o n ' t  f o r g e t  t o  r e - k e y  a l l  t h e  l o c k s  a n d  c h a n g e  t h e  g a r a g e  d o o r  o p e n e r  c o d e  w h e n  t h e  p r o p e r t y  i s  o f f i c i a l l y
y o u r s .  

C o n g r a t u l a t i o n s  o n  y o u r  n e w  h o m e !

08Closing



R o b y n  h e l p e d  m e  v i r t u a l l y  f i n d  m y  h o m e  i n
T h e  V i l l a g e s .  S h e  w a s  a l w a y s  u p b e a t  a n d
h a p p y  t o  h e l p .

N u l l a  b i b e n d u m  a n t e  p o s u e r e  l e o  l a o r e e t
p r e t i u m .  Q u i s q u e  a u c t o r  o d i o  e u  i p s u m
b i b e n d u m ,  q u i s  h e n d r e r i t  i p s u m  l a c i n i a .
P h a s e l l u s  c o n v a l l i s  d o l o r  a c  t u r p i s .

SYLVIA JASPER

N u l l a  b i b e n d u m  a n t e  p o s u e r e  l e o  l a o r e e t
p r e t i u m .  Q u i s q u e  a u c t o r  o d i o  e u  i p s u m
b i b e n d u m ,  q u i s  h e n d r e r i t  i p s u m  l a c i n i a .
P h a s e l l u s  c o n v a l l i s  d o l o r  a c  t u r p i s .

JARED HENDERSON

TestimonialsCUSTOMER

N u l l a  b i b e n d u m  a n t e  p o s u e r e  l e o  l a o r e e t
p r e t i u m .  Q u i s q u e  a u c t o r  o d i o  e u  i p s u m
b i b e n d u m ,  q u i s  h e n d r e r i t  i p s u m  l a c i n i a .
P h a s e l l u s  c o n v a l l i s  d o l o r  a c  t u r p i s .

MICHELLE ADAMS

REALTOR® ROBYN@ROBYNCAVALLARO.COM
352-901-0383



LANDSCAPING & OUTDOOR ELECTRICAL & PLUMBING

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Resources



HOME INSPECTOR PROFESSIONAL MOVERS

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234

Company Name . . . . . . . .  555.123.1234 Company Name . . . . . . . .  555.123.1234
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@robyncavallaro

REA L TOR®

www.robyncavallaro.com

352-901-0838


